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        The Salesperson s Secret Code by Ian Mills Book PDF Summary

        What makes a great salesperson? What beliefs, attitudes and behaviours are linked to being a top performer? What impact does culture, industry and sales context have? And does a formal sales methodology or process make a difference? This book is for any sales professional, or indeed anyone involved in the sales process of their company, who wants to learn the secrets of successful selling. Based on interviews and analysis (qualitative and quantitative) of 300 of the world's leading salespeople, across a mix of industries, cultures and context, the authors present the most rigorous evaluation of how salespeople behave and how they are driven. In doing so, they reveal the secret code behind consistent and high-level success in sales.

    


                                        
  
    
      
    

    
      
        The Salesperson s Secret Code  by Ian Mills,Mark Ridley,Ben Laker,Tim Chapman

      

       What makes a great salesperson? What beliefs, attitudes and behaviours are linked to being a top performer? What impact does culture, industry and sales context have? And does a formal sales methodology or process make a difference? This book is for any sales professional, or indeed anyone involved in the 
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        The Leader s Secret Code  by Ian Mills,Mark Ridley,Ben Laker,Adam Pacifico

      

       What makes a great leader? What beliefs, attitudes and behaviours are linked to being a top performing and influential leader, especially in these uncertain times? What impact does culture, industry and business context have? And do formal training and education make a difference? This book is for any business manager 
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        Mastering the Art of Sales  by Maria Johnsen 

      

       Uncover proven sales strategies for small businesses in today's post-COVID-19 financial crisis. From prospecting to closing deals, learn how to build rapport, overcome obstacles, and deliver compelling value. Discover tactics for resilient sales teams, aligning sales and marketing, and delivering exceptional service. Thrive amidst adversity with these tried-and-true strategies. Master 
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        Cracking the Sales Code  by Hassan Al Ali

      

       No one should struggle in sales after reading Cracking the Sales Code. This master plan shares a simple, yet powerful formula that will help you reach an elite level of performance. To maximize your sales potential, just get three things right: mindset, skillset, and toolset. Get ready to embark on 
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        Leadership  Being  Knowing  Doing  by Stephen Tierney

      

       In an increasingly frenetic world too many leaders have lost sight of the simple yet profound wisdom associated with practical action, otherwise known as phronesis. Phronesis is an ancient Greek word associated with good judgement and good character. At its core, it is about the ability to discern how best 
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        Secret Code for Goat Year 2015  by Leongsir

      

       February 4, 2015 is the beginning of Li Chun , Master Leongsir will teach you how to extract the best energy sector of the house, on the beginning of Spring . Master Leongsir also teaches you how to avoid the five yellow three evil , and how to make friends with Grand Duke Jupiter , Chinese 
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        The Secret Is Selling Not Closing  Closing Is the Result of Effective Selling   by Joel Pinero

      

       My intention in this book is to provide an innovative perspective and approach of what is a must in the sales process so that you, the sales professional, can be more effective in closing deals in todays market. The information in this book shies away from the high-pressure old sales 

      Get Book 
          
        
    

  



                                                        
  
    
      
    

    
      
        The Little Green Money Machine  by Anthony Delmedico

      

       The Little Green Money Machine: Kids in Business Around the World offers content, ideas, and exercises to lay the foundation for kids to create and run their own business or fundraiser! In addition to teaching business principles and social entrepreneurship, this book emphasizes goal setting and visualization, powerful tools that 
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